
The Royal LePage listing presentation has been developed as a base template that you 

can customize to articulate your unique values when presenting to potential home sellers.  

You can easily leverage this deck and use this professionally-designed template to create 

additional slides. Various slides of this presentation also include talking points within the 

notes section. 

The Royal LePage listing presentation is a living document, and will be updated frequently 

to ensure information stays current. Please remember to download the latest version. 

*Stock images used in this presentation are used under license by Royal LePage 

Canada. Other uses, including for individual REALTOR® marketing, are prohibited. 
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The Royal LePage listing presentation 
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Helping Canadians sell their home 

Agent Name 
Brokerage Name 
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How I’ll help you sell  
your home 

1. Manage all steps, from putting your property 

on the market to successfully closing 

2. Save you time and energy 

3. Establish the market value of your property 

4. Market your home 

5. Minimize risks related to the transaction 

 

As your Royal LePage REALTOR®, I’m committed to 

guiding you every step of the way. 
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Managing all steps of the transaction 

• Preparing the home for its entry on the market 

• Gathering and completing all necessary documentation 

and agreements 

• Coordinating the transaction with all key stakeholders 

• Specifying your terms of agreement surrounding the 

sale 

• Ensuring that your transaction complies with 

regulations and legal requirements  

 

There are many complexities involved in every real estate 

transaction.  

 

“My goal as your  
Royal LePage REALTOR® 
is to help make the process 
easier for you”.  
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Saving you time 

When listing your home, a lot of time is dedicated to: 

• Preparing your house for its entry on the market 

• Developing and implementing a customized marketing 
plan that targets your most-likely buyers  

• Managing open houses and private showings  

• Responding to questions about your property 

• Negotiating with prospective buyers and collaborating 
agents  

 

I will help minimize time on market and maximize your 

property’s availability to prospective buyers.  
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Establishing the market 
value 

• Performing a professional market overview  

• Presenting comparable properties sold recently in 

the neighbourhood  

• Reviewing your present home’s selling history as 

well as its current condition 

• Proposing a selling price to match adopted strategy  

• Estimating the net proceeds from the sale of your 

home  

 

I will help you optimize your selling price by: 
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The negotiation 

It is my responsibility to do the following: 

• Pre-qualify buyers 

• Identify motivating factors of the prospective buyer 

• Remain collaborative with all agents interested in your 
property 

• Set viable contract terms and conditions associated with your 
expectations and needs  

• Manage counter offers 

• Optimize multiple offer situations 

• Negotiate a favourable transaction closing  

 

Real estate negotiation is a skill developed through training 

and experience.  

“As a trained and experienced 
Royal LePage REALTOR®,  
I will help you get the best 
price for your home.” 
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Marketing your home 

• Identifying the target market 

• Showcasing your property through high quality 
photography 

• Creating marketing materials  

• Creating local marketing campaigns 

• Managing the digital presence 

• Hosting and managing open houses 

 

There are many facets to effectively marketing your home: 
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Marketing your home 

• Multiple Listing Services (MLS)® listing 

• royallepage.ca listing 

• Innovative marketing tools and technology  

 

Royal LePage marketing services provides you: 
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Marketing your home 

The website is easy to use and equipped with unique 

features: 

• Multiple ways to find your home on the website 

using Google’s search technologies 

• Detailed listing page to best market your property  

• The most neighborhood and demographic 

information  

• Accurate display across all devices 

 

royallepage.ca 
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Marketing your home 

Bring your home to life for the buyer on the move with 

innovative marketing tools: 

• Mobile-enabled presentation that showcases your 

property through animation, text and music  

• A responsive single property website to present 

your home’s features and community information  

Innovative marketing tools, tactics and technologies  
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Marketing your home 
Smart Studio 

As a Royal LePage agent, I have access to a robust 

online marketing resource that will allow me to create 

customized promotional materials for you.  
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Minimizing risk 

As your Royal LePage REALTOR® , I will: 

• Manage a lock box to protect the contents of your 
home 

• Act as a buffer between you and third parties  

• Advise you every step of the way, ensuring you are 
fully aware of the potential impacts of the choices 
available to you 

• Ensure to complete all necessary documentation while 
complying to current laws and standards in order to 
protect you throughout the transaction 

 

“For the majority of Canadians, 
their home is their largest 
investment. Minimizing one’s 
risk is not only prudent – it’s 
essential.” 
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Royal LePage 

• Royal LePage has a service-based culture and 

comprehensive suite of services which sets us 

apart from our competitors.  

• Royal LePage continues to be the real estate 

company of choice with 18,000 agents in over 600 

locations across the country.  

 

A proud Canadian real estate company since 1913. 
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The market 

• Insert company market share 

• Insert number of active listings 

• Insert average listing price 

• Insert average sale price 

• Insert average list to sell ratio 

• Insert average days on the  market 

• Insert number of sales, YTD 

• Insert price increase/decrease over previous year  

 

Local market statistics 
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Giving back to the community 

• Royal LePage real estate professionals and offices 

have raised more than $27 million to help support 

women’s shelters and violence prevention programs.  

• We are committed to strengthening the communities 

in which we live and work.  

• I personally contributed $insert dollar value of my 

earnings on every deal to the Royal LePage Shelter 

Foundation  

OR 

• I am committed to supporting my community and the 

Royal LePage Shelter Foundation.  
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What’s next? 

• Perform an in-depth analysis of the current market 

along with an assessment of comparable properties 

sold recently in the area in order to provide you with 

a selling price and marketing strategy adapted to 

your needs 

 

• Market your home 

• Negotiate with potential buyers to help you get the 

best price for your home  

 

Let’s get the process started 
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More about me 

• Insert area of expertise  

• Insert years of experience 

• Insert board and industry positions, if applicable  

• Insert award level  

• Insert community involvement 

 

To me, real estate is as much a passion as it is a business.  
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Let’s connect on Social Media 
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Insert Twitter handle 

Insert LinkedIn handle 

Insert Facebook handle Insert Instagram handle 

Insert Pinterest handle 

Insert YouTube handle 

http://instagram.com/royal_lepage
http://instagram.com/royal_lepage
http://instagram.com/royal_lepage
http://instagram.com/royal_lepage
http://instagram.com/royal_lepage


Thank You 

Full Name 
Brokerage Name 

T  555.555.5555   |   F   555.555.5555  

Street address, 

City, Province  A1A 1B1 
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https://twitter.com/royal_Lepage
https://www.facebook.com/royallepage
https://www.linkedin.com/company/royal-lepage
https://www.youtube.com/user/RoyalLePageCanada
https://www.instagram.com/royal_lepage/
https://www.pinterest.com/rlpcanada/
https://plus.google.com/+royallepage

